	

	Company:  
	A Leading semiconductor multinational company 
	 Case Start Date: 
	2010-06-18  

	Position:  
	Sales Manager
	
	

	

	Location:  
	Shenzhen

	Company Scenario : 
	This company is one of the world’s largest technology companies, which has pioneered numerous advancements in chip technology that are now widely used in mobile, desktop and other digital consumer products.

	 Responsibilities:  
	This person will take overall responsibility for the following key objectives: 
1. Develop new customers, and building relationships with major key accounts in China.
2. Maintain detailed knowledge of the company’s products or services.
3. Update and keep abreast of competitors activities.

	 Top 3 Requirements:  
	1. Bachelor degree or above.
2. 3- 5 years+ sales experience in the high-tech field.
3. Strong track record of new business development and strong customer/client-focused orientation.

	 Special Requirements:  
	1. Strong communication and negotiation skills.
2. Fluency in English and Mandarin.




