	Company:  
	A Leading computer systems company 
	 Case Start Date: 
	2010-06-07    

	Position:  
	BD Manager
	 
	

	

	Location:  
	Beijing

	Company Scenario : 
	The company is the world No. 1 computer systems company and a premier provider of products and services including those required for customers to build their IT & Internet infrastructures.

	 Responsibilities:  
	This BDM is mainly responsible for China SMB ESG SNP (Networking, Power and Cooling) revenue and margin target and gain share through solution selling.
1. Initiate and execute quarterly ESG business plan, including critical few, program, events and MDF to deliver the result.
2. working with AE team on ESG solution selling to SMB Key Accounts, through funnel management and key bids follow-up.
3. Working with VAR team to recruit and enable solution partners to drive ESG business.
4. Engage with alliance partners to deliver product training, program to SMB sales team, solve the issues and explore new business opportunity.
5. Working with ESG specialist and others SMB SNP members as a team.

	 Top 3 Requirements:  
	1. The ideal candidate should have more than 5 years networking business experience including account selling and partner engagement.
2. The candidate should have business planning, program execution experience with sound record.
3. Good communication and interpersonal skill to influence others is required.

	 Special Requirements:  
	1. 2 years and above UPS business experience will be a plus.
2. The candidate should have bachelor degree in computer science or related.
3. Good English written/reading and speaking capability is required.


